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AT HOME

Our mission is to provide personalized care,
help maintain independence and

enhance our client’s quality of life
on a daily basis.

• Fully bonded and insured
• Geriatric care management
• Hourly care     
• Live-in care
• Transportation to and from

medical appointments
• Medication reminders 

3645 Mt. Diablo Blvd., Suite D Lafayette
(beside Trader Joe’s)

www.excellentcareathome.com

Call to schedule a free assessment and plan care review.    925-284-1213

Divorce and Family Law
The Law Offices of Jonathan D. Larose APC.

A Family Law Firm
Jonathan D. Larose Esq. MBA, 

Chelsea Jagar, Esq. Julia Bressman, Esq.

1660 Olympic Boulevard
Suite 215

Walnut Creek, CA. 94596
Tel: 866-585-6314
Fax: 510-659-8600

39199 Paseo Padre Parkway 
(Main Office), Suite E 
Fremont, CA. 94538 

Tel: 510-742-6100 
Fax: 510-742-9600 

confidential consultations - learn more at jdlaroselaw.com

A New Year’s Eve Twist
What is the most unusual way you or someone you know has ushered in the New Year minus
champagne, party hats and noisemakers?  Contact cathy.d@lamorindaweekly.com by Nov. 30.

Orinda Community
Church Aunties Up 
... continued from page B1

      
At each session’s end, participants

reflected on these words of Marianne
Williamson: “We ask ourselves,
‘Who am I to be brilliant, gorgeous,
talented, fabulous?’ Actually, who are
you not to be? ... Your playing small
does not serve the world. There is
nothing enlightened about shrinking

so that other people won't feel inse-
cure around you. We are all meant to
shine. … As we let our own light
shine, we unconsciously give other
people permission to do the same.” 

      
For more information, contact the

Orinda Community Church: (925)
254-4906; www.orindachurch.org.

All About the Game
Former Orinda resident helps
jumpstart Lamorinda senior men’s
slow pitch softball team 
By A.K. Carroll

For a man in his 70s, Alan Cup-
ples is impressively active. “I

get kidded by people who ask me
‘What are you doing at your age
playing ball?’ And I say, ‘What do
you mean, I’m one of the young
ones.’”

      
For a Missouri-native like Cup-

ples, sports have always been a part
of life. From track to football to div-
ing to tennis, there aren’t many
things the man hasn’t tried. “I did
everything,” Cupples said of his
early experience in athletics. “As a
kid, especially in the Midwest, that’s
just what we were a part of.”

      
The man’s love for the field of

sports came through in his profes-
sional career as well. “I had a busi-
ness that dealt with everyone,”
explained Cupples, who spent
decades working in the tuxedo in-
dustry and ran special promotions for
major sports teams. “I did it because
it was good for business and it was
just fun.”

      
A longtime resident of Orinda,

Cupples is now retired from the
tuxedo industry and living in nearby
Pleasant Hill where he has rekindled
his love for America’s favorite past
time. “My background is not dramat-
ically different than a lot of the
guys,” he said. “The guys that play
are probably better than average ath-
letes, but we have some that are not.” 

      
The one area where Cupples dif-

fers from his teammates is that he’s
fairly new. “I’m one of the few on
the Pleasant Hill team who hasn’t
been around for 20 years or more,”
he said. Cupples is also considered
young. “We just had a catcher retire
at 89,” he stated. “Eight of the play-
ers on our team are in their 80s.”

      
This is pretty standard for

members of the Tri-Valley League,
which currently includes slow pitch
teams from Walnut Creek, Pleasant
Hill, Concord and most recently
Lamorinda. Cupples has been “a
guerilla marketer” for the league
and after holding an informational
meeting on Sept. 16, it looks like
the Lamorinda team is ready to
play. Twenty-one members have al-
ready paid their fees and another

six or seven have given verbal
commitments.

      
“It is so gratifying to see and

hear their excitement and joy to be
out there playing a game they grew
up with and never thought they
would get the opportunity to play at
this age,” Cupples remarked.

      
Both the league and the team are

all inclusive and open to anyone who
might be interested. “We’re hoping
for varying degrees of talent,” said
Cupples.“We don’t want superstars
or it’s not fun.” He emphasized that
the premise behind the league is ca-
maraderie, not competition. “No one
gets taken off the field unless they
want to be.” And no experience is
necessary. “The youngest guy on
[the Pleasant Hill] team had never
played competitive ball before, but
he’s improved tremendously,” Cup-
ples noted.

      
This is not to say that the men

who play aren’t serious about their
performance. “We can still hit pretty
far,” said Cupples, who painstak-
ingly keeps track of his own batting
average, even though the league
doesn’t keep official stats on its play-
ers.

      
But the league is for everyone.

“A lot of them have had hip opera-
tions and knee replacements,” Cup-
ples acknowledged. He himself has
recently made it through major foot
surgery and a dislocated elbow. “I’m
a wrecking ball, but I’m still out
there playing ball because I enjoy it,”
he said with a smile.

      
Weather permitting there are 43

games each season, starting at 9:30
a.m. on Wednesday mornings. Prac-
tices are Mondays from 9 to 10:30
a.m. Teams break over the summer
to accommodate for youth practices.
There’s an expectation members will
commit to being an active part of the
team and will attend as many games
as possible. First-year start-up fees
are estimated at $50-55 per player,
with fees in subsequent years being
lower. Anyone interested in getting
more information should contact
Cupples at (925) 876-9974 or alka-
nije@aol.com (Include “Softball” in
the subject line).

Alan Cupples (right) smiles with a fellow team member, Tom Thompson, at
the ball field. Photo Stu Selland

MICHAEL YOSHIKAMI WAS IDENTIFIED
AS ONE OF AMERICA’S “TOP 100 

INDEPENDENT FINANCIAL ADVISORS”
AND THE ONLY EAST BAY ADVISOR TO

MAKE BARRON’S1 EXCLUSIVE LIST

Michael Yoshikami, Ph.D., CFP® is CEO, Founder and Chairman of 
Destination Wealth Management’s Portfolio Strategy Committee at DWM

  QUALIFIED INVESTORS* ARE 
ELIGIBLE FOR A COMPLIMENTARY 

REVIEW OF THEIR INVESTMENT AND FINANCIAL 
PLANNING STRATEGY. CALL DWM TO SCHEDULE 

A MEETING IN YOUR AREA.

CALL NOW!

1.855.396.7526 OR INFO@DESTINATIONWM.COM

WWW.DESTINATIONWM.COM
INFO@DESTINATIONWM.COM    |     PHONE: 855.DWM.PLAN    |    FAX: 925.935.1808

1255 TREAT BLVD., SUITE 900   |   WALNUT CREEK, CA 94597

6
  YEARS 
IN A ROW

1Barron’s “Top 100 Independent Advisors” is based on the volume of assets under management, revenues the advisor generate 
for their firm and the quality of their practices. The scoring system assigns a top score of 100 and rates the rest by comparing 
them to the winner. The Barron’s award is not indicative of Destination Wealth Management future performance.
*For qualified investors with investable assets of at least $500,000.

BARRON’S
TOP 100 INDEPENDENT

FINANCIAL ADVISORS

2014

Responsive, attentive and professional care 
in the environment our seniors desire most�AT HOME!

$1000 off First Month of Live-in Home Care Service (6 months minimum).  Offer expires 10/31/14; for new clients only.

Call us anytime you need an extra hand.  
Our caregivers--all bonded and insured--
lend a hand in caring for your loved ones:
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61 Moraga Way, Suite 9
Orinda, CA 94563
(925) 317-3080
www.CareIndeed.com

"I am here to give personal attention and
professional insight every step of the way." 
Vanessa Valerio, RN
COO and VP, Patient Care
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